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Reta ile r PLM



Private brands continue to surge in  2022

Over 87% of consum ers are opting for 
private label item s or shopping at different 
stores for those item s, particularly to  save 
m oney.

Store brand growth is outpacing to tal 
category sales by 14%.

17.7% do llars share  and 19.6% unit  share  of 
all groceries so ld.

More than 41% of customers bought m ore 
private label brands recently than before the 
pandem ic.
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The conscious consum er
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Retaile rs are  em bracing sustainability with in  the ir own brands to  m eet  
the  dem and fo r m ore  conscious consum ption

Plastic Reduction

Nutritional Guidance

Circular Economy

Transparency



Taking private brands beyond the label

CONFIDENTIAL DOCUMENT. COPYING, PUBLISHING, OR DISTRIBUTING WITHOUT WRITTEN PERMISSION OF TRACE ONE IS PROHIBITED.

Futerra and the  consum er goods fo rum . TRANSPARENCY AND THE HONEST PRODUCT.

Co nsum ers
m o re interested in
transparency abo ut

pro ducts

70%

Co nsum ers dem and m o re
info rm atio n o n so cial,

health, enviro nm ental and
safety issues

55%

Co nsum ers likely 
to  be  lo yal to  

brands that are  
transparent

Co rpo ratio ns think 
co nsum ers 

are  satisfied with the
level o f transparency

76%

94%



PLM platform  overview
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We created a unified platfo rm of multiple  in terlocking modules. Each fills a vital ro le  and can be used as a standalone 
so lution, but together they can give brand owners a truly remarkable  edge.

E-sourcing Supplier Compliance & 
Engagement

RFx Knowledgebase

Marketplace

Digital directory

Growth & Cost Control
Discover remarkable innovations, improve your leverage and margins, 

create remarkable products, and reach consumers faster 

Brand Image & Compliance
Ensure remarkable brand identity, and 

maintain quality compliance

Surveys & assessments

Documentation mgmt.

Sourcing requests

Insight 

Productivity
Achieve remarkable 

results

Product Lifecycle Management

Category 
managers

Buyers &
Sourcing

Supply chain
managers

Project
managers

Product 
developers

Packaging &
marketing

Business
executives
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A global business network open to everyone

• Leverage  a co llabo rat ive  ne two rk glo bally

• Gain  re taile rs' at ten t io n  and  se ll m o re  pro ducts

• Ident ify and  respo nd to  m arke t  needs

• Diversify so urcing to  pro tect  m argins and  reduce  d isrupt io ns

• Standard ize  yo ur o nbo ard ing pro cess to  reduce  supply chain  risks

• Engage  with  supplie rs and  share  news to  bu ild  st ro nger re lat io nsh ips

• Centralize  and  e ffic ien t ly share  key business do cum entat io n

• Assess partners to  m ain tain  co m pliance  o r increase  data t ransparency

N

5,000+ businesses across 100+ countries use  Trace One Network every day to  access Trace One modules and connect with  
each o ther. You don’t need to  be a PLM user o r even a private  label manufacture  to  benefit  from this module .



Marketplace
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Over 25 re tailers are already connected to  Trace 
One Network.

• Upload and prom ote your product portfo lio  
with im ages, com position, and product claim s

• Position product innovations with targeted 
audiences

• Get notified and respond to  Sourcing Requests 
from  retail buyers

• Search for new raw m aterials from  a growing 
supplier com m unity



Marketplace



Marketplace



Com pliance

Over 5,000  manufacturers are already connected 
to  Trace One Network.

• Build stronger relationships with im proved 
com m unication and engagem ent

• Centralize and share key business assets to  
respond to  custom er requests for 
docum entation

• Request data and docum ents from  your raw 
m aterial suppliers and get no tified on expiration 
and renewals to  stay in com pliance

• Assess your suppliers and com pare scorecards 
or reach out for additional inform ation you 
need regarding facilities and products



Com pliance



Com pliance



E-Sourcing
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Centralize your sourcing process to  
negotiate  better and again an edge

• Create RFx’s from  tem plates and 
reuse previous questionnaires

• Invite  team  m em bers to  edit RFx and 
set requirem ents for suppliers or raw 
m aterials

• Export and com pare supplier 
responses to  m ake better decisions

• Stay notified and track the entire  
process through standard dashboards



RFx



RFx



How do I get started?

www.traceone.com > access your so lutions

https://ws-users.traceone.com/default/Account/signup
http://www.traceone.com/


Connect with  us

youtube.com/user/TraceoneworldCo m pany/ trace- o neTraceOneNetwo rk
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Don Low
Business Directo r NA
don.low@traceone.com
T. + 1 617 390  7470

https://www.linkedin.com/company/trace-one/
https://www.youtube.com/user/Traceoneworld
https://twitter.com/TraceOneNetwork
https://www.youtube.com/user/Traceoneworld
https://www.linkedin.com/company/trace-one/
https://twitter.com/TraceOneNetwork
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